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	Beautiful Child Care Center * Southeast Metro Atlanta * Real Estate

	

	Quick Facts
Type:
Child Care Center
Category:
Operating
Location:
North Metro Atlanta
ID:
CCB1027

	Financials
Asking:
$1,690,000
FF&E (Included):
$95,000
Inventory (Included):
$1,000
Real Estate (Included):
$1,450,000
Gross:
$640,000
Cash Flow:
$130,456


	

	Overview
This is an unusual opportunity to take over a beautiful established Franchised Childcare Center in a desirable growth area of Southeast Metro Atlanta. Licensed for about 229 children with current enrollment of 157 kids. The school has 3 Georgia Pre-K classes and the food program. Offers a very desirable curriculum for children from Infant to School-age. Staff is stable and experienced. Has an active after school program and has bus pickups from various local schools. Large Elementary School is next door.
General Information
Year Established: Opened in 2003 with current owner taking over in 2005.
Employees: 21 full time employees including 18 teachers, 1 cook, 1 bus driver, and 2 Directors. Owner is currently working about 40 hours per week in oversight capacity… Not as Director.
Facilities: This is a very attractive and well-designed Child Care Centers. Current owner paid $2,100,000 in 2005.  It includes a 10,100 square foot brick building with 10 classrooms on 2.12 acres of desirable commercial property located on a very highly traveled main road. Includes 2 buses… one 24 and one 27 passenger school bus.
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 Beautiful School
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 Like New
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 Staff in Place

[image: image5.png]



[image: image6.png]


Growth Area
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 South Metro Atlanta
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 Great Reputation
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After School
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 2 Buses



	Market Outlook
Growth and Expansion: The area is not crowded with day care centers. With a license capacity of 239 there’s lots of room to grow. Cash flow in 2012 was $174,359.

About the Sale

Support / Training: Smooth transition/training by seller included. Additional training by franchisor.

Reason For Sale: Owner has health issues and wants to retire.




www.childcarebrokers.com 
             Ron Yurick – 770-667-2475





Jay Whitney – 770-410-7582
Fax: (404) 601-5879






Fax: (404) 410-9982

www.accubrokers.com






www.ChildcareBrokers.com 
ryurick@accubrokers.com    





JayWhitney@ChildcareBrokers.com 
BUYER CONFIDENTIALITY, NON-DISCLOSURE AND WARRANTY AGREEMENT

	Daycare Center- Southeast Metro Atlanta
		CCB1027
		$1,690,000

	Business

		ID

		Asking Price and Terms



	


	Please read this agreement before you sign it.

In order to protect the value and goodwill of a business as a “going concern” the sale must be a confidential process.  This benefits you as the potential owner, as well as the current owner, by maintaining the integrity of the important relationships with customers, employees, suppliers and competitors.  When the sale is kept confidential, operations can continue smoothly and a successful, effective transition can take place.

The undersigned (the "Buyer") understands and acknowledges that AccuBrokers, Inc. (the "Broker") has a valid agreement with the owner(s) (the "Seller") of the business and/or property described below (the "Business") whereby Broker has been retained, for an agreed upon commission, to represent Seller in the sale of the Business.  Buyer understands and acknowledges the Broker is acting as the agent of the Seller and that Broker's primary duty is to represent the interests of the Seller.  In consideration of the Seller's willingness to provide the undersigned prospective Buyer, its agents and representatives (“Buyer”) with Confidential Information (as defined below) about the Seller and the Seller’s assets and business (the “Business”), Buyer hereby covenants, understands, agrees, represents, and warrants to the Broker and the Seller as follows:

DEFINITION OF “CONFIDENTIAL INFORMATION”:

1. Confidential Information shall mean any information the Broker or the Seller provides to the Buyer that is proprietary in nature and which the Seller does not intend to be disclosed to the public, regardless of whether or not such information is marked as confidential.  Confidential Information shall include, but is not limited to information considered as a “Trade Secret” (as defined by applicable law), plus any information disclosed or made available to the Buyer regarding the Seller and the Business, such as financial information, asset and equipment lists, customer and vendor lists, and employee information.  THE PARTIES EXPRESSLY AGREE THAT UNLESS INFORMATION PROVIDED TO THE BUYER IS MARKED AS NOT CONFIDENTIAL OR IS OBVIOUSLY PUBLIC KNOWLEDGE, ALL INFORMATION PROVIDED TO THE BUYER RELATING TO THE SELLER AND THE BUSINESS SHALL BE DEEMED TO BE, AND SHALL BE TREATED AS, CONFIDENTIAL INFORMATION.

NON-DISCLOSURE OF INFORMATION:

2. During the period of time that the Buyer is undertaking Buyer’s review of the Business, or is in possession of Confidential Information, and for a period of   two (2)  
 years after the Buyer returns all of the Confidential Information provided to the Buyer (the “Term”), the Buyer will not, either directly or indirectly, distribute, disclose or disseminate any Confidential Information to any third party.  The Buyer may disclose the Confidential Information to the Buyer’s professional advisors; however, the Buyer shall remain liable for any unauthorized disclosure of Confidential Information.  In addition, during the Term, the Buyer will not (i) interfere with the Business, (ii) hire or solicit any of the Seller’s employees, or (iii) solicit any of the Seller’s customers.

3. Buyer will not disclose, except to the extent required by law, to any parties other than the persons described in Paragraph 2 above that the Business is available for purchase or that evaluations, discussions or negotiations are taking place concerning a possible purchase.  The buyer accepts full responsibility for full compliance for all provisions of this agreement by such other persons.

4. In addition, during the Term, the Buyer shall not provide competitive goods or services to Seller’s customers within the business’s market area as defined in the Seller-supplied business information; provided, however, that the Buyer will not be in violation of this paragraph if the Buyer acquires a business that provides competitive goods or services if that business is in existence at the time the Buyer signs this Agreement.  Competitive goods or services shall mean those goods and/or services that the Seller provides in the Business.

5. The Buyer expressly acknowledges and agrees that with respect to all restrictive covenants contained in this Agreement, (i) he/she has read these restrictive covenants, (ii) they are reasonable to protect the Seller’s business interest in the Business, (iii) the Buyer is bound by these restrictive covenants; (iv) the Buyer will adhere to these restrictive covenants; and (v) failure of the Buyer to adhere to these restrictive covenants will result in damages to the Seller for which the Buyer will be liable.

6. If Buyer decides not to pursue the possible purchase of the Business, Buyer will promptly return to Broker all Information previously furnished by Broker or Seller, including any and all reproductions of same, and further, shall destroy any and all analyses, compilations or other material that incorporates any part of said Information.

NON-CIRCUMVENTION AGREEMENT:

7. Buyer will not contact directly or indirectly, the Seller’s banker, accountant, attorney, employees, representatives, agents, suppliers, competitors, customers or others who might have information concerning the Seller without written permission from the Broker or the Seller.

8. The Buyer shall direct or submit all communications, correspondence, inquiries, negotiations and purchase offers relating to the Seller and the Business through the Selling Broker.  Buyer shall not visit the business without the express permission of the Listing Broker.

DISCLAIMER OF BROKER’S LIABILITY AND BUYER’S RESPONSIBILITY:

9. The Buyer acknowledges that the delivery of any information, including Confidential Information (collectively, the “Information”) relating to the Business has not been verified or audited by either the Listing Broker or the Selling Broker, and the Listing Broker and the Selling Broker make no warranties or representations concerning the accuracy of the Information.  The Buyer acknowledges that the Listing Broker and the Selling Broker have advised the Buyer to, and the Buyer understands that the Buyer should, exercise adequate due diligence, through its own independent investigation, before making any decisions relating to the Business.  The Buyer further acknowledges that it will not rely upon any statements or opinions of any kind of the Listing Broker or the Selling Broker, their agents, employees or representatives, in connection with the purchase and sale of the Business.  The Buyer releases the Listing Broker and the Selling Broker, their agents and representatives, of any and all claims arising from or relating to the accuracy or completeness of the Information.

FURTHER TERMS:

10. Buyer represents that Buyer has sufficient financial resources to complete the transaction for the asking price and terms set forth herein.  Buyer agrees to provide, upon request by Broker or Seller, financial statements, references and other pertinent information evidencing such financial sufficiency.


	
	Buyer’s Initials:
	X
	     
	
	Date:
	     

	11. The Buyer acknowledges that the Seller is an intended third party beneficiary of this Agreement.   Therefore, in the event of breach of this Agreement, the Seller shall be entitled to collect its expenses of litigation, including its reasonable attorneys’ fees, from the defaulting party or parties.  The Buyer agrees that this Agreement shall be construed and enforced in accordance with the laws of the State of Georgia and that venue for any such action shall be in the County in which the principal office of the Business is located.  In addition to all remedies provided at law or in equity, the Seller shall be entitled to seek a temporary restraining order and a temporary and permanent injunction to prevent a breach of this Agreement, without the requirement of posting a bond or other security.  This Agreement contains the entire understanding of the Buyer and the Seller with respect to the subject matter hereof and supersedes all prior oral or written agreements and understandings of the Buyer and the Seller relating to the subject matter hereof.  The signature of the Buyer to this Agreement shall bind that person individually plus any entity which the individual represents.  For the purposes of this Agreement, the Listing Broker is the Broker that has listed the Business for sale and the Selling Broker is the Broker that will introduce the Buyer to the Business.
12. It is expressly agreed that any term or provision of this Agreement that is invalid or unenforceable in any situation in any jurisdiction shall not affect the validity or enforceability of the remaining terms and provisions hereof or the validity or enforceability of the offending term or provision in any other situation or in any other jurisdiction.  If any one or more of the provisions contained in this Agreement shall, for any reason, be held to be excessively broad as to time, duration, geographical scope, activity or subject, it shall be construed by limiting and reducing it so as to be enforceable to the fullest extent permitted under the applicable law.
13. This Agreement does not obligate buyer to purchase the business or any of the assets of the business; however, the terms of this Agreement shall survive for the time periods set forth in this Agreement.  In the event that buyer purchases the business, this Agreement shall survive the closing, and in the event of a conflict between this Agreement and the Purchase Agreement, the terms of the Purchase Agreement shall govern.

14. The parties agree that one or more facsimile copies of this Agreement with signature(s) shall be sufficient.  Each party that has a copy of this Agreement with an original signature shall retain such copy in safe keeping and shall produce it upon request.


	Daycare Center- Southeast Metro Atlanta
		CCB1027
		$1,690,000

	Business

		ID

		Asking Price and Terms



	


	BUYER:
		X

	/                                                                                    /
		     

			Signature

		Date

	Please provide all
information.
		     
		     

		Printed Name

		Title

	     
		     

	Address

		Home Phone Number


	     
		     

	City/State/Zip

		Mobile Phone Number


	     
		     

	Email Address

		Work Phone Number


	     
		     

	Liquid Capital Available for Investment (Do not leave blank.)
		Fax Number (If Applicable)

	     
		     

	Company Name (If Applicable)
		Web Address (If Applicable)


	


	LISTING BROKER:
		Ron Yurick

		SELLING BROKER:
		Jay Whitney

		Agent name

			Agent name


	AccuBrokers, Inc.

		Childcare Brokers

	Company

		Company


	760 Brookline Trace
		240 Kirkton Knoll

	Address

		Address


	Alpharetta, GA 30022
		Alpharetta, GA 30022

	City/State/Zip

		City/State/Zip


	(770) 667-2475

		(770) 410-7582

	Telephone

		Telephone


	(404) 601-5879
		(770) 410-9982

	Fax

		Fax


	ryurick@accubrokers.com

		JayWhitney@ChildcareBrokers.com

	Email

		Email



	


Confidential Buyer Information Sheet
Before a Business Owner releases confidential financial data to a potential buyer, he/she wants to know that the potential buyer is financially qualified. Please sign and send back (scanned copy or fax) the confidentiality agreement and provide a personal financial statement, corporate financial statement, or letter from a bank or CPA which would indicate your financial ability to buy a business of this size. If you do not have a personal financial statement, the below SBA Personal Financial Statement form is provided for your convenience.

	Required Information:
	
	      
	
	     

	
	
	Full Name
	
	Phone Number

	Please provide all information.
	
	     
	
	     

	
	Company Name (If Applicable)
	
	Email Address

	
	
	

	Required Financial & Capital Information
As a general rule, you will need at least 20% of the purchase price available in liquid capital for down payment to qualify to purchase a bank financeable business. In addition, working capital requirements will vary from business to business.

	$     
	
	 FORMCHECKBOX 
 Yes     FORMCHECKBOX 
 No

	Liquid Capital Currently Available for Investment
	
	Do you require bank financing? (Note: Some businesses can’t be financed)

	 FORMCHECKBOX 
 On my own / Personal Funds  FORMCHECKBOX 
 With Financial Partner(s)
	
	 FORMCHECKBOX 
 Yes     FORMCHECKBOX 
 No     FORMCHECKBOX 
 Other:

	Will you be funding the purchase on your own or with a partner?
	
	Are you Pre-qualified for an SBA or Commercial Loan?

	     
	
	 FORMCHECKBOX 
 Yes  FORMCHECKBOX 
 No

	If with partner(s): How many? How much? Percent ownership?
	
	Do you have a Personal Financial Statement available?

	 FORMCHECKBOX 
 Cash / Savings  FORMCHECKBOX 
 Home Equity  FORMCHECKBOX 
 Stocks / Bonds   FORMCHECKBOX 
 Retirement Fund / 401K  FORMCHECKBOX 
 Friends / Family  FORMCHECKBOX 
 Credit Cards

	What is the source of your liquid capital?
	 FORMCHECKBOX 
 Other:      

	
	
	


	Additional, Helpful Information:
	
	 1.     

	
	
	        

	
	What is your Background, Experience, Skills?

	2.     

	What is your Current Occupation / Business?

	3.      

	What is your educational background? Degrees, Certifications, Licenses, etc.?

	4.      

	What types of businesses are you interested in? Please provide SIC codes if known.

	5.      

	Where would you prefer the business to be located?

	6.      

	When do you plan to make a final decision / when would you want to take possession?

	7.      

	Who besides yourself will be involved in the decision?

	8.  FORMCHECKBOX 
 Full Time    FORMCHECKBOX 
 Part Time    FORMCHECKBOX 
 Absentee    FORMCHECKBOX 
 With a Working Partner    FORMCHECKBOX 
 With Family    FORMCHECKBOX 
 Other:

	How do you plan to operate the business?
	Explain:      

	9.      
	
	10. $     

	Must the business generate immediate income?
	
	What is the minimum monthly income you require?

	11.  FORMCHECKBOX 
 Yes  FORMCHECKBOX 
 No  If yes, who:      
	
	12.  FORMCHECKBOX 
 Real Estate License  FORMCHECKBOX 
 Broker’s License  FORMCHECKBOX 
 N/A

	Are you currently working with any Brokers or Agents?
	
	I have a:

	13.      

	What other information would be helpful in finding you a business?

	14.      

	If you are interested in a specific listing, why do you feel this business would be good for you? What interests you about this business?

	15.      

	Any other remarks, comments, or pertinent information?

	

	Please email completed form to  Ron Yurick at: buyers@accubrokers.com, or by fax at 770.667.4921, or to 
Jay Whitney at: JayWhitney@ChildcareBrokers.com or by fax at 770-410-9982.  Include a resume if possible.
A personal or business financial statement will also be required of all potential buyers before receiving detailed financial information on any listing.


	The undersigned certifies that he/she provided this information and it is true and correct.

	X
	/                                                                              /
	
	     

	Signature
	
	Date

	     
	
	

	Print Full Name
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	PERSONAL FINANCIAL STATEMENT

U.S SMALL BUSINESS ADMINISTRATION                                                                           As of        (date)

	Complete this form for: (1) each proprietor, or (2) each limited partner who owns 20% or more interest and each general partner, or (3) each stockholder owning 20% or more of voting stock, or (4) any other person or entity providing a guaranty on the loan.

	Name
	     
	Business Phone
	     

	Residence Address
	     
	Residence Phone
	     

	City, State, & Zip Code
	     

	Business Name of Applicant/Borrower
	     

	ASSETS
	(Omit Cents)
	LIABILITIES
	(Omit Cents)

	Cash on hand & in Banks . . . . . . . . . . . . . . . . . . . . .
	     
	Accounts Payable . . . . . . . . . . . . . . . . . . . 
	     

	Savings Accounts  . . . . . . . . . . . . . . . . . . . . . . . . . .
	     
	Notes Payable to Banks and Others . . . . .
	     

	IRA or Other Retirement Account . . . . . . . . . . . . . .
	     
	     (Describe in Section 2)
	

	Accounts & Notes Receivable  . . . . . . . . . . . . . . . . .
	     
	Installment Account (Auto) . . . . . . . . . . . .

     Mo. Payments      
	     

	Life Insurance-Cash Surrender Value Only

     (Complete Section 8) . . . . . . . . . . . . . . . . . . . . . 
	     
	Installment Account (Other) . . . . . . . . . . . .

     Mo. Payments      
	     

	Stocks and Bonds  . . . . . . . . . . . . . . . . . . . . . . . . . .

     (Describe in Section 3)
	     
	Loan on Life Insurance . . . . . . . . . . . . . . . 
	     

	Real Estate  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .

     (Describe in Section 4)
	     
	Mortgages on Real Estate . . . . . . . . . . . .

     (Describe in Section 4)
	     

	Automobile – Present Value . . . . . . . . . . . . . . . . . . 
	     
	Unpaid Taxes  . . . . . . . . . . . . . . . . . . . . . .

     (Describe in Section 6)
	     

	Other Personal Property . . . . . . . . . . . . . . . . . . . . .

     (Describe in Section 5)
	     
	Other Liabilities  . . . . . . . . . . . . . . . . . . . . .

     (Describe in Section 7)
	     

	Other Assets  . . . . . . . . . . . . . . . . . . . . . . . . . . . . .
	     
	Total Liabilities . . . . . . . . . . . . . . . . . . . . . .
	0 FORMTEXT 

$0


	     (Describe in Section 5)
	
	Net Worth . . . . . . . . . . . . . . . . . . . . . . . . . .
	0 FORMTEXT 

$0


	                                       Total
	0 FORMTEXT 

$0

	                                   Total
	0 FORMTEXT 

$0


	Section 1.     Source of Income
	Contingent Liabilities

	Salary . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .
	     
	As Endorser or Co-Maker . . . . . . . . . . . . .
	     

	Net Investment Income . . . . . . . . . . . . . . . . . . . . . .
	     
	Legal Claims & Judgment . . . . . . . . . . . . . 
	     

	Real Estate Income . . . . . . . . . . . . . . . . . . . . . . . . .
	     
	Provision for Federal Income Tax . . . . . . .
	     

	Other Income (Describe below)* . . . . . . . . . . . . . . .
	     
	Other Special Debt . . . . . . . . . . . . . . . . . .
	     

	Description of Other Income in Section 1.

	     

	*Alimony or child support payments need not be disclosed in “Other Income” unless it is desired to have such payments counted toward total income.

	Section 2.    Notes Payable to Bank and Others
	(Use attachments if necessary.  Each attachment must be identified as a part of this statement and signed.)



	Name and Address of Noteholder(s)
	Original 

Balance
	Current

Balance
	Payment Amount
	Frequency

(monthly, etc.)
	How Secured or Endorsed

Type of Collateral

	     
     
	     
	     
	     
	     
	     

	     
     
	     
	     
	     
	     
	     

	     
     
	     
	     
	     
	     
	     

	     
     
	     
	     
	     
	     
	     


SBA Form 413

	Section 3. Stocks and Bonds
	(Use attachments if necessary.    

	Number of Shares
	Name of Securities
	Cost
	Market Value Quotation/Exchange
	Date of Quotation/Exchange
	Total Value

	     
	     
	     
	     
	     
	     

	     
	     
	     
	     
	     
	     

	     
	     
	     
	     
	     
	     

	     
	     
	     
	     
	     
	     

	Section 4. Real Estate Owned.
	(List each parcel separately.  Use attachment if necessary.  



	
	Property A
	Property B
	Property C

	Type of Property
	 FORMDROPDOWN 

	 FORMDROPDOWN 

	 FORMDROPDOWN 


	Address
	     
     
     
	     
     
     
	     
     
     

	Date Purchased
	     
	     
	     

	Original Cost
	     
	     
	     

	Present Market Value
	     
	     
	     

	Name &

Address of  Mortgage Holder
	     
     
	     
     
	     
     

	Mortgage Account Number
	     
	     
	     

	Mortgage Balance
	     
	     
	     

	Amount of Payment per Month/Year
	     
	     
	     

	Status of Mortgage
	     
	     
	     

	Section 5. Other Personal Property and Other Assets.  
	(Describe, and if any is pledged as security, state name and address of lien holder, amount of lien, terms of payment and if delinquent, describe delinquency)

	     

	Section 6.    Unpaid Taxes.
	(Describe in detail, as to type, to whom payable, when due, amount, and to what property, if any, a tax lien attaches.)

	     

	Section 7.     Other Liabilities.
	(Describe in detail.)

	     

	Section 8.     Life Insurance Held. 
	(Give face amount and cash surrender value of policies – name of insurance company and beneficiaries)

	     

	

	Signature:
	
	Date:
	     
	
	

	Signature:
	
	Date:
	     
	
	

	
	


SBA Form 413
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